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SELL,  SELL, SELL



	Concept


	To be very persuasive in selling an item

	Aim
	· Persuasive speaking

	How it works
	Instructions to the group – 

· Members are asked to take 3 articles from a pocket or handbag and place on the table in front of them. 

· In turn, each member has to SELL one of the articles to the group in a very persuasive manner for only 30 seconds. 

· All members give thumbs up or thumbs down on how persuasive the speaker was. 

· If any thumbs down, then the speaker is to take up the next item and again speak in a very persuasive manner for 30 seconds. 

· Again, all members give thumbs up or thumbs down on persuasiveness.

· Then, in turn each speaker is to select an article from any of the articles on the table and try to persuade the owner to GIVE it to them.

· To finalise the segment, members all comment on the need for persuasive speaking and what worked well in this exercise
Where it occurs in the meeting –
Anywhere appropriate

	Tips
	· Use body language to implore your audience to really want the article
· Allow time for each member to have their say on the last point, ie “the need” for persuasive speaking

· Ring bell loudly at 30 seconds – speakers must finish within 2-3 seconds

	Pitfalls 
	· Many Forum members are too “nice” and won’t give thumbs down. It can be fun to point out that thumb sideways means that more convincing is needed and therefore the speaker needs to proceed to ‘sell’ their next item
· Depending on the number of people in your group as to how long the exercise will take. Keep it moving fast.

	Possible Topics
	· Wallet, purse, lipstick, eye drops, handkerchief, diary, pen, keys, credit card, tea bag, etc


	Contact Person
	Cleveland Pam Tranter
Phone: 3206 0757 or 0408 550 435  Email: tranterp@iprimus.com.au


	Your ideas for improvement
	Once you have used this technique jot down your ideas for improvement

· ……………………………………………………………………………….

· ……………………………………………………………………………….
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